Moder ator: Good afternoon | adies and gentlenen. Thank you
for standing by. Welcone to the conference call of Pfizer
Limted. W have with us today, M. Kewal Handa, Executive
Director (Finance), Pfizer Limted. At this nmoment, al
participants are in the listen-only node. Later, we wll
conduct a question-and-answer session. At that time, if
you have a question, please press ‘*1'. | would now |ike
to turn the conference over to M. Handa. Please go ahead,
Sir.

Kewal : Good afternoon everybody. | have wth ne
Rankri shna, | have with me Arjuna, and | have with nme Aj ay
Shukl a, and M. Subramaniam | would be tal ki ng about the
new Finance bill and the budget __ placed in the
parli anent. There are sonme positive features for
pharmaceutical industry there, particularly the way the

Fi nance M ni ster has | ooked at the pharnaceutical industry,
reducing the custom duties from the peak rate of 30-25
keeping the life-saving drug list intact. |In fact, adding
30 nmore new products and taking out the contagi ous CBD duty
because nobody was getting a credit on those CBD. So
al nrost 16% of CBD was taken out. The R&D drug used for R&D
will have no custom duties now to be paid. The excise
duties have been rationalized to bring in the state excise
duty in line with the centralized excised duty at 16%
Some of the products on the state excise duty, the rate was
20% and whi ch has now been brought to 16% Though there is
no CBD on state excise but still it is a big relief to be
on par with the central excise. | think these are really
positive neasures as far as pharmaceutical industry is
concer ned. But | have really two major concerns noving
forward and the major concern first is on VAT. As you al
are aware, the sales tax which the pharmaceutical industry
pays within the range of about 7-8% Wth the introduction
of VAT they are tal king about revenue neutralization rate
of 12.5% and if you apply this 12.5% rate to the conm ssion
that you are paying to the wholesaler and retailer, the
actual average duty will go up to about 15.5% So the
effective rate is definitely going to go up. And if there
are no adequate provision on the credit on the transfer of
stocks then we have a real issue as far as the
pharmaceuti cal industry is concerned on VAT.

The i medi ate issue is again with the trade. The trade is
not very sure as to what is going to happen to the duties
on the stock, which they are carrying. Some of them have
stopped buying, sonme of them have said that the conpany



shoul d take responsibility and take the stock back and so
on and so forth. So unless the rules conme out as to what
are the transition arrangenents, this is going to be a
maj or probl em noving forward. And therefore | amsure the
March sales of nopst of the conpanies would be badly
hanpered because of the trade not picking up the stocks.

The other issue really we have at the pharnaceutical
industry is the introduction of RSP in the excise duty,
whi ch sinply nmeans that they are gearing up for introducing
MRP i n pharmaceutical industry. Now, as you know, the MRP
in pharnmaceutical industry was not able to be introduced
because of DPCO scheduled products and nonschedul ed
products. The other reason is the abatement which they are

tal king about. It is just about 40% for the other industry
and for a pharnmaceutical industry this 40% will not do
good. At least a mninmum of abatenment of 55% duty
considering the level of factors we have. | think these

are the two real concerns of pharmaceutical industry and we
are going to take up this matter with the governnent very
seriously. The other two things which have happened in
pharmaceuti cal industry, as you are all aware is the DPCO
which was the new policy which was challenged in the
Kar nat aka Hi gh Court. The governnent has now filed SLP and
| believe the hearing is likely to take place within few
days or so and the matter hopefully will be resolved by end
of this month. The industry has also not taken lightly the
Karnataka Hi gh Court decision of 15 days and therefore
along with __ (4:55) and others particularly OPTlI was al so
going to the court and want to intervene and say this is
not practical and it is not possible to bring the stock
back from the whol esalers and retailers. So, these are
really the two major things that are happening. As you are
all aware that in 2002, the industry really did not do very
well and if you |l ook at the growh the price has a negative
growth and to ny mnd this is mainly because of the inpact
of generic products which has reduced the prices of the
products overall. Volune has al so not grown because they
were not too many introductions as a result of which the
vol unmes were nore or |less stagnated at the sane | evel as of
the previous years. W in Pfizer, ofcourse, had this issue
of merger with Parke-Davis and we had about 1,200 people to
be brought into the Pfizer fold and this acutally required
to re-deploy the entire sales force, nmake themfamliarize
with the custoner base, |ook at their territory, give
across the training and so on and so forth. The entire
exerci se al nost took about 6-9 nonths and by now | think



the teamis in place, the district nmanagers are placed, the
regi onal managers are placed. So, we have now sone type of
consi stency as far as our teamis concerned and as far as
t he people are concerned. Now, they are really ready to
move forward. The other thing that has happened is that
there is a | ow pronotion of Hepashield that is hepatitis B
vaccine during the year 2002. And we have al nobst now
di sconti nued pronoting Hepashield and therefore the sales
of Hepashield which were at very high level in previous
year around about 20 crores plus has really come down to
very low level which has inpacted our 2002 growh as
conpared to 2001

Now I would like to just briefly tell you what is the
position as far as the consolidated accounts are concerned.
We have given a consolidated accounts of Pfizer and Parke-
Davi s that does not include Duchem And in the published
results, unfortunately we were able to give a conparison of
Pfizer alone in the first 3 colums and in the fifth
colum, and the fourth colum is only the consolidated

Pfizer and Parke-Davis. But I will try to sunmarize for
you what exactly, how you can really conpare these figures
and then we will see really how the performance has taken
place in 2002. |If you | ook at the consolidated figures of
sales and if you take the previous year’s consolidated
figures where | have to analyze the Parke-Davis figures
because they were only for eight nonths then you have a
sales growth of alnost about 13% Parke-Davis on a
st andal one basis had a sales growmth of 7% and Pfizer on a
st andal one basis had a growth of 16% Now that is a

st andal one growth and however if you look at the tota

Pfizer growth as per se Pfizer, Parke-Davis and Duchem and
you exclude Hepashield for all practical purpose then you
have a growth of 6.5% So that is the real growth |I woul d
say it is about 6.5% Who has contributed to this growth?

The real contributor has conme from our top products. I n
fact if you look at top 10 products they are grow ng at
nore than about 9% Products |ike Corex is grow ng at

about 12% Benadryl is growi ng at about 25% Gelusil round
about 12% Protinex about 12% Benzamycin or Magnex about
17% The negative growth have come from ol der products
particularly the anti-infective Terramycin, Chloronycetin,
and sone of the older products |ike Max and Duracell have
really brought the growth down and ani mal health products
Coxi stac because of generic conpetition the growth has cone
down. But the point that | amtrying to mke is we are
putting resources behind the major brands. W are putting



resources behind Pfizer nolecules and if you |look at the
grom h of the top 10 which accounts for al nost about 66% of
total sales its growi ng about 9% which is | think above the
i ndustry average if you would like to say. Now comng to
t he operating profit as such, the operating profit with a
12. 6% growth has grown. Looking at operating profit
excluding other income is growing at about 6% and the
margin, the operating margin is alnost remaining the sane
at 22.4% But you have to take into account for 2002,

there are one-tine charges which are basically charges,

which are related to nerger. Now, these one-tinme charges
al nost account for about 14 cores for the year 2002. And
previous years on a like-to-like basis they were about 7
crores. So, the difference is about 7 crores on one-tine
char ges. And if you exclude these one-tinme charges and
|l ook at the growth including the Duchem the operating
margi n has actually inproved by 1 percentage point. The
operating margin has gone up from 18% to 19. 7% So, |

think by and | arge, we have really been able maintain our
margi ns inspite of having a tough year, we have been able
to i nprove our margins by about 1 percentage point. And I

think that is a good news noving forward because then you
will see a whole |lot of changes taking place in the ratios
as such. For the quarter again, Pfizer standal one | ooks
very high at 40% because it has a sale of Becosul es which
cane in during the quarter and it was not there in the
previ ous quarter. But, if you look at Pfizer and Duchem
just on a stand-alone basis it was growi ng at 7% plus and
Par ke-Davis on a stand-alone basis has grown at about 6%
and Pfizer conbined, Pfizer, Parke-Davis, and Duchem for

the quarter has grown at about 7% | think that is pretty
healthy growth considering the industry had a very tough
time during the last quarter and | think they will also

have a tough time in the current quarter which has just
passed by and noving forward | am seeing sone inprovenents
in the sales.

Operating profit for the quarter, again there were one-tine
charges which were charged during the quarter which al nost
ampunted for alnobst about 6 crores and really if you
exclude these operating charges, we also did pretty well as
far as the quarter is concerned. So, by and large, |
t hought you would be interested in know ng how these
accounts are consolidated and how really one should | ook at
the profits for the full year and for the quarter. Now as
| said that | wll leave it open for you to ask any



guestions and we are all here to clarify. Thank you once
again very nmuch for being with us.

Moderator: Thank you Sir. Ladies and gentlenmen, we wll
now begin the question-and-answer session. |f you have a
guestion please press ‘*1' on your push button phone. |If

your question has been answered and you wi sh to w thdraw
your request, you nmay do so by pressing the ‘# key. W
have our first participant M. Saneer Narayan from Enam
Securities. Please go ahead, Sir.

Narayan: Good afternoon, M. Handa.
Kewal : Hi Saneer, how are you?

Narayan: Fine, thanks. Sir, in fact, the first question
was that you were starting from previous history the 9-
month results that have been declared in the segnenta
results for this quarter, they seem to be reinstated
conpared to what were given at the end of the August
quarter result. So, Sir, could you just take us through
t he change in the grouping?

Kewal : But, that is again only for Pfizer stand-al one.

Nar ayan: Sir, what has been added and what is the exact
guantum of the addition that has happened.

Kewal : No, this 9 nonth ended August 31, 2002, is the
Pfizer stand-lone only.

Narayan: Correct. So, Sir, if you were to take the sales
for which were 215.37 crores, which have been given as the
Novenber results conpared to what was there at August that
was 316 cores total. So, where exactly the difference
comng, this 43 crores.

Kewal : No, that includes service incone also.

Narayan: So, Sir, can we take that in the August quarter
Becosul es sal es of 43 crores.

Kewal : Ofcourse. Not the entire in the August quarter, 24
crores in the August quarter

Narayan: Sir, how rmuch in the Novenmber one?



Kewal : That would be in the __ (14:25) 24 crores.

Nar ayan: Okay, Sir, in case if you just l|ook at the
margi ns the way they are noving in the segnental results,
infact, the pharmaceuticals including services seemto be
showi ng a secul ar downtrend over the August trend as well
as the Novenber quarter

Kewal: | think, the real conparison one can nake only if
you see a consolidated one in the next quarter. That wl]l
give a real conparison because there were service charges,
cost of the charges, between Pfizer and PD and therefore it
will lose its purpose conparing it, segment growth. But |et
us take it in the quarter when we publish the results and
then | ook at the segnent growth and profitability.

Nar ayan: Sir, then are we to understand that from next
quarter onwards you will be giving Pfizer + PD + Duchem
Kewal : Ofcourse, we will give a total consolidated one.

Narayan: And along with the previous year’'s figures al so?

Kewal : W will try to see, we will recast the previous
year’s figures al so accordingly.

Narayan: Okay Sir. Sir, the other issue was regarding the
how has been the response to Daxid and the Azithromnmycin
over the last two quarters?

Kewal : Daxid is the new area which Pfizer has entered into
CNS and we are really not there in the CNS and the response
has been pretty good. The sales teamis very excited and
we are doing pretty well as far as the Daxid is concerned.

Nar ayan: Sir, in terms of the number, how could we be
running on the nmonthly run rate?

Kewal : | don not want to give you the figure but we are as
per our budget.

Nar ayan: Ckay. Sir, any thoughts on after the sale of
Adanms to Cadbury Schweppes and abroad | nean what are the

implications of that that you see in the Indian subsidiary.

Kewal : As you know the Warner-| anbert subsidiary is
basically a stand-al one subsidiary and having the mjor



busi ness being the confectionery business. Now, as of now
there is no inpact on the Indian subsidiary because we were
not doing anything with the Warner-| anbert as such.

Nar ayan: Okay.
Kewal : So, the statusquo renmains.

Narayan: But, Sir, in future can we expect sone anmount of
receipts comng into Pfizer in case this was to be
ultimately sold to Cadbury in India as well?

Kewal : No, the receipts cannot conme to Pfizer Ltd. because
Pfizer Ltd. has nothing to do with that subsidiary as such
I nfact, the subsidiary never belonged to Pfizer, it
bel onged to Warner-| anbert earlier. It is only in the

merger globally of Pfizer that Pfizer becanme the owner of
t hat subsidiary.

Narayan: Sir another question regarding this VAT, how do

you see this. | nmean, do you feel that the government wl|l
cone forward and clarify as regards what should be the
neutral rate on the differential.? | nean, how is the

pharma i ndustry pitching it to the governnent?

Kewal: We really have to pitch at a very high tone because
the way | see it is the trade is disturbing the business
very nmuch. And today if you ask any pharma guy what is
happeni ng, he says nothing is happeni ng because nobody is
pi cking up the stock. And therefore | think the onus is on
the government to clarify as soon as it can as to what is
going to happen to the stock-in-trade. That is first thing
and the second thing is what is going to happen to the
neutral rate of pharmaceutical industry. Are you going
make the nedici ne expensive? To nmy mnd the medicine cost
will go up by 5-6%

Nar ayan: Okay, fine. So, that 1is currently under
negoti ati on.

Kewal : We have witten one OP (18:03) nenmorandum to the
government. W are going to nake a representation and then
we are planning to neet the finance people there and put
our case forward.

Narayan: Sir, in fact, talking of the total capital
enpl oyed figures that have been published in the segnental



results, there if you see the audited results which is PD
plus Pfizer conmbined for 2002 Novenber vs. 2001, the
phar maceuti cal PBIT to capital enpl oyed has fallen
drastically from 81 to 62% Does this include a |ot of
Duchem assets that has been taken on to books?

Kewal : Duchem did not have any assets.

Narayan: So Sir, what could be the attribution to this 20%
decl i ne.

Kewal : Because of the PD assets being taken over.

Narayan: Sir, could you tell as to out of this 198 crores
or the increnental that has conme about 111 cores, how nuch
could be PD?

Kewal : 100 and...

Narayan: | nean, consolidated capital enployed in pharm
busi ness as of Novenber 2002 is 197.5 crores conpared to
88.5 of last vyear Pfizer alone. So, what is the

conposition of this percentage of +this entire value
i ncrease”?

Kewal : Ckay. | wll get back to you on this. W can take
anot her question and | will get back to you.

Narayan: Ckay Sir. And what about the services clinical
devel opnental operations. That business has really grown
fantastically over the last quarter. Sir, any conment on
any direction given the fact that the bugdet has al so given
some amount of relaxation on the clinical trials. So, then
how do you see it going forward?

Kewal : That all depends upon, it is very conpetitive now.

We have to also to conpete with CROs. W have to conpete
with the other countries who are having such type of

facilities, but very conpetitive. I am sure with the
duties going off they will beconme nore conpetitive and they
will venture for nore business. So, its all depends upon
what type of trials and where it is suitable and how they
are going to give it. So, it is a business decision
really. It is very difficult to say that how the business

is going to grow.

Narayan: Okay Sir,thanks.



Moderator: Thank you M. Narayan for your questions. W
have a next participant, M. HR Gala from Quest
Securities. Please go ahead, Sir.

Gal a: Hi , Kewal .

Kewal: H Gala, how are you?

Gal a: Yes, fine, thank you. You did a very mnor surgery
to dissect what has gone in the 4 and nunbers follow ng
the nmergers etc. I just wanted to know you said that in
| ast quarter 6 crores worth of one-tinme charges have been
account ed. How much was in the corresponding fourth
quarter?

Kewal : One-tinme charges in he |ast quarter were actually 9
crores, in the corresponding quarter was 3 cores. The net
i npact is 6 crores.

Gal a: The net inpact is 6 crores, okay. My second
guestion pertains to going ahead what kind of effective tax
rate we are going to have because if this time you take 50-
52 crores and work it out after renoving this effect of
extraordi nary income which has already been stated at net
of tax, the effective tax rate really conmes to 45.3% So,
what could be the reason of that, does it include any
earlier year’s..?

Kewal : Yes, very good, Gala, | appreciate your question.
Effectively there was tax of the earlier years, which
accounted for al nost about 9 crores which have been there.
And this is related to Parke-Davis previous year’s tax,
which we had to take into account. Therefore the rate has
gone upto 45.3. You exclude that, to answer your question,
it would have been just 37% effectively.

Gl: And it will continue the sane.
Kewal : Yes ofcourse, because it is just onetine
i nvest nent .

Gal a: Thank you.

Moderator: Thank you M. Gala for your question. W have
our next participant our next participant in Ni shid Shah
fromBirla Sunlife. Please go ahead, Sir.



Shah: Hi everyone. My question is on the growth going
forward. We have seen that over the last 1-1% year there
has been very few product introductions at your end and
also the fact that one of the earlier year success
Hepashield was w thdrawn or stopped pronoting. So, how
going forward the growh is going to cone, if you can throw
sone |ight on that?

Kewal : We are looking growth to both organically and
i norganically. And if you see, | nentioned some of the
brands which are growing, if you see we are putting a | ot
of resources behind these brands. And | am very happy to
say that brands |i ke Benadryl and Gelusil which had a very
low growth wth the erstwhile Parke-Davis are really
growi ng at a double digit and beyond even 15% Benadryl is
having a growth of 25% which is really excellent. Brands
i ke Corex and Becosul es are al so having good growth. So,
growh of the brand are going to fuel the entire growth.
The other thing is we are very actively pursuing sone
opportunities for buying brands, opportunities for co-
pronmotion or co-marketing. And it is an ongoing exercise
and | hope that something will come this year. There are
certain |line extensions which we are planning to | aunch
this year and we are also | ooking at few of the products of
Pfizer original nmolecules, how to launch it in Pfizer
Li m t ed.

Shah: Okay, thank you.

Moderator: Thank you M. Shah for your question. W have
a next participant M. Saneer Narayan from Enam Securities.
Pl ease go ahead sir.

Nar ayan: A word on the animal health care business.
I nfact, you were thinking of |aunching sonme cani ne vacci nes
as you had discussed on the |ast quarter conference call
Sir, any word on that because the business does not seemto
have shown any effect to that effect in the |ast quarter.

Kewal : If you |look at the animl health business today
globally, is going negative at 2% and we really actually
are fortunate to have a growth of 6% 5-6%in aninmal health
business which is inspite of the fact that our biggest
product Coxistac had a negative grow h. This has mainly
cone because cani ne vacci ne have been | aunched and we had
al rost about sal es about 70-80 | acs of canine vaccine. So



canine is a part of the Pfizer growth now in the ani mal
heal t h.

Narayan: Okay,s thank you.

Modert or: Thank you M. Narayan for your question. We
have a next participant M. N shid Shah fromBirla Sunlife.
Pl ease go ahead, Sir.

Shah: Hello, just a followp question. Do you see any
opportunities on the EMR front over the next two years
where you can launch in Pfizer’s recently approved product
in US which could be brought in here using the exclusive
mar keting right routes.

Kewal: | will ask Ramto respond to this.

Ram As of now from the Pfizer portfolio or Pfizer Inc.
portfolio, there are not any products which would qualify
for an EMR in India and | say particularly in India because
in India although we have a TRIP EMR regi me, they have put
in certain criteria over there. What TRIP says is that any
new product which qualifies for an EMR should have been
patented after 1995 and since we are only about 7-8 years
from 1995 now and it wusually rakes 10 or nore years in
recent experience, we do not have a product in the market
pl ace al ready. Al so, the Indian EMR regine, the Indian
governnent insists that it should be a new chem cal entity.
Therefore, even if we have a new product post 95 but which
is a salt or a derivative, they are not inclined to give a
EMR. So, to answer you in short as of now we do not have a
product in sight but if we do, if Pfizer Inc. does conme up
with the product within the next two years, it could
qualify for EMR

Shah: Thanks.

Modertor: Thank you M. Shah for your questions. Ladies
and gentlenen for any further questions you re requested to
press ‘*1'. W have our next participant Ms. Srividya from
Sundaram Mut ual Fi nance. Please go ahead, Madam

Srividya: Sir, | just wanted to know that Pfizer has been
enjoying really higher margi ns conpared to Parke-Davis. |If
you see the last so many quarters, you have been having
OPMs of nore than 20-23% or even higher than 25% where as
Par ke- Davi s has brought the margin down if you see the



consol i dated nunbers quite drastically. So | was wondering
whet her you can get back to your old nmargins?

Kewal : Yes, we have started this exercise to inprove
mar gi ns on sone the Parke-Davis products and we have al so
started looking at how the trade practices were of
erstwhil e Parke-Davis product in terns of giving discounts,
free goods offers so on and so forth. And if you | ook at
he consolidated sone part of it has already been benefited
because the operating margins have not been very badly
diluted. If it was on a |like-to-like basis and we had j ust
merged, you know, as it is basis we had nerged then the
operating margi ns woul d have drastically fallen down.

Srividya: Okay, another thing is the finished goods in &4
has gone up sharply, 90% or so growh. \What is the reason
for that?

Kewal : You see, we have cl osed the Hyderabad plant now and
nost of the activities is given to a third party. So, this
beconmes the part of the finish goods purchase and it wll
cone as a part of the product cost, therefore, the product
cost is likely to go up and you will see a benefit in terns
of reduction and expenses.

Srividya: Okay, and you were tal king about the inorganic
growh and we were just reading sonewhere that G axo is
interested in selling off their animal health business and
you could be one of the contenders. What is your strategy
for the animal health business?

Kewal : For the aninmal health business, yes, we would |ike
to be a major player in aninmal health business. Qobally,
Pfizer is the leader in the animl health business and
d axo is not global player in animl health business. They
are just into animal health business in India. Well, but
it is abit of an old story whether G axo is selling anim
heal th business or not. Wenever they are ready please |et
us know and we will definitely pitch in.

Srividya: And the last question is, | had read sonewhere
that malaria clinical trials, nmalaria drug that you have
been pursuing that especially for the Indian market, can
you expl ain about that?

Kewal: | will ask Ramto throw sone light on this.



Ram  This report was based on clinical trial that Pfizer
is pursuing. This is essentially because the first line of
treatment which is Chloroquine in malaria, has mainly
become a drug to which many strains of malaria are
resistant. Therefore Pfizer is trying a conbination drug
of Chloroquine with Azithronycin and trials for which are
currently underway. So if this product conmes through and
after its trial is registered, would give us a new |line of
treatnment which in fact makes the potency of Chl oroquine
even better in acting against malari a.

Srivi dya: What would be the timeframe for this
mat erializing..?

Ram That is a little difficult to estimte because
usual Iy when a product is under clinical trial process then
we would not like to put a tinme-line inmmediately to that.

Of course they are working within the tightest possible
timeframe but then both in ternms of conpletion of the
trials and the regulatory process, it will be difficult put
the thing but nmay be a year at the outside.

Srividya: Okay, but how attractive could this opportunity
be, given that is it a growing kind of market opportunity?

Ram Let nme put it this way. It is not necessarily one of
the nost attractive business proposition that way but it is
more of a commtnment from Pfizer to research and progress
areas where not nuch work has been done. So while we can
not exactly call it a philanthropic activity but it is
certainly is not we do not foresee that being a bl ockbuster
kind of a product.

Srividya: Okay, thank you sir.

Modertor: Thank you Madam for your questions. W have our
next partici pant V5. Shaheena from Motil al Oswal
Securities. Please go ahead, Madam

Shaheena: I had the question on the wite-off in the
fourth quarter. You have nentioned there is wite-off of 9
crores was this __ (31:20) in the correspondi ng previous
quarter. Could you give nme the broad headings for this
wite-off?

Kewal : Yes, the wite-off of 9 crores, the broad headi ngs
| will give it to you. You see, we took a beating on the



Hepashi el d stocks conmpletely this tinme and therefore we
have witten off the Hepashield stock. W have also taken
a precautionary neasure to wite-off the outstanding as far
as the Hepashield is concerned. Therefore, going forward
we do not see any wite-off comng at |east on this product
NOW. So, that accounts for alnmost about 3-3% crores
rupees, and there were the integration cost which accounts
for the bal ance.

Shaheena: In Parke-Davis you had high tax you did nention
that it was a one-tine tax. | did not really get what
exactly this tax was for, 9 crores?

Kewal : This is regarding the dispute with the Income Tax
authorities on the valuation of the Sakinaka |and. So, we
had to nmake an extra provision on this account.

Shaheena: In the budget there was sonme extension of
benefit for VRS for amalgamated conpanies, mer ged
conpani es, do you al so have any benefit fromthat front?

Kewal : No | do not think so.

Shaheena: Because earlir it was not VRS, it was witten
off over a five year period was not applicable to an
amal gamat ed conpany or a nerged conpany but now that
benefit has been extended. So, would you gain by that?

Kewal : | do not think so there was that issue on the VRS
of the amal gamat ed conpany. | did not get you on that.

mean, | would have not __ (33:11) up in the budget. But
the position is very clear. There is going forward we are
now going to anortize the VRS over a period of 5 years. It
is possible that the new standards will cone into play in

2004. There you have to charge it entirely to the current
year only. Therefore the accounting standards wi |l undergo
in 2004.

Shaheena: Okay, and there was sone benefit given for
veterinary products, are you going to benefit?

Kewal : Yes, we are going to benefit on that which has cone
down from 10% agai nst 15%

Shaheena: Okay, thank you.



Modertor: Thank you Madam for your questions. W have our
next participant M. Chetan Shah from Anvil. Pl ease go
ahead, Sir.

Shah: Good afternoon, Sir.
Kewal : Good afternoon Chetan.

Shah: Just a couple of questions. |In your opening renmarks
you speak about inducting 1,200 people of Parke-Davis in
our conpany.

Kewal : No, 1,200 was the total strength of Pfizer and
Par ke- Davi s.

Shah: Ckay, this is conbined figure. Qut of this how nuch
will be the field force Sir?

Kewal: This is the field force I amtal king about.

Shah: Ckay,so what will be the total enployee strength, if
you can just tell us?

Kewal : 2,300 of Pfizer now.

Shah: Now, this is total including Parke-Davis.

Kewal : Absol utely.

Shah: Sir, could you just tell ne what will be the total
nunber of products in terms of the sales volunme or the
val ue which covers under DP and about the conbined entity

Pfizer and Parke-Davis put together.

Kewal : Presently it would be 30% pl us.

Shah: And Sir, what are the total turnover which we have
got in the current year that is the Novenber 02 which has
ended, out of that product which we have |aunched in | ast
three years?

Kewal : Oh ny God! Few products | can give it to you, can |
respond to you later on this.

Chetan Shah: No problem Sir, just one nore thing what are
the plans for |aunching a new product in next couple of
years left. You tal ked about EMR rel ated things and all



Hepashield is now just going out of the product basket of
ours. So could you just give sone basic idea about the
product pipeline in the next couple of year tinme, if you
can give sonme idea for your...

Kewal Handa: As | have nentioned it earlier, we are really
| ooking at both internally as well as externally (okay).
Internally we are trying to see what type of Pfizer
mol ecul es that can be | aunched in India (okay), |ooking at
al so the conbinations that can be | aunched. W are | ooking
at sonme of the |ine extensions that can take place both in

the consunmer health as well as on the pharnmaceutical
products (okay). And externally we have a full teamthat
is now | ooking at external opportunities we are | ooking at,
pur chasi ng brands, we are |ooking at co- mar keti ng

arrangenents we are |ooking at co-pronotion, but it all
depends when it happens it just happens |ike that.

Chetan Shah: Right Sir, one nore thing, this is nore of a
clarification in terms R & D activities |ike Governnent of
I ndia has given lot of incentives for the people to do
outsourcing of clinical trials in India in ternms of tax
incentives and all. WII Pfizer Inc by any chance have any
plants to outsource the sanme thing fromPfizer India or it
will be through its 100% subsidiary? Wat would be your
views on the sanme?

Kewal Handa: Ri ght now, we are doing sone clinical

activities for Pfizer world wide (yes) and this again as
was telling depends upon your quots, your conpetitions and
the suitability of the trial in the country, based on that
we have been growing in this sector.

Chet an Shah: Okay Sir, thanks a | ot.

Moderator: Thank you M. Shah for your question. Ladies

and gentlenmen for any further question you are requested to
press ‘*1'. W have our next participant M. Kuntal Shah
from Hermes Securities. Please go ahead, Sir.

Kuntal Shah: H Kewal .
Kewal Handa: Hi Kuntal, how are you?
Kunt al Shah: Fine, just couple of few questions, one thing

is we have noticed Pfizer has been continuously paying high
taxes and we have seen | ot of other MNCs and pharmaceutica



conpanies noving to states |ike Goa. Any plans on that
effective or cut down the tax rate.

Kewal Handa: | would love to go to Goa.
Kunt al Shah: So would I, the next conference happens
t here.

Kewal Handa: W are really not too nany plans to go to Goa
because infact we are consolidating all our activities in
Thane. Thane is been now really geared for what we called
as world class manufacturing facilities. And | think that
is the way we are noving forward and we are trying to al so
see in the Thane we can do any type of clinical activities
or research basically such activities for sonme of the
products for Pfizer. So, we are really putting Thane as a
showcase right now rather then | ooking at Goa.

Kunt al Shah: One nmore thing, regarding this clinical
research we believe Pfizer already has a Clinical Research
Center with lot of activity happening out there, so is it
connected to our conpany or is it an initiative of Pfizer
Inc. on its own and where do you see both of thent

Kewal Handa: well, it is basically a Pfizer Inc.
initiative and we have been set up and trained by Pfizer
Inc. really if you ask ne, and Pfizer Ltd had got the
benefits of doing sone work for Pfizer Inc. And goi ng
forward if we are very conpetitive they should continue for
sonme time.

Kunt al Shah: Okay, but no revenue flow to the

Kewal Handa: Of course, that is the entire thing is in
foreign exchange the entire thing flows here.

Kunt al Shah: Ckay, no | am saying for the |listed conpany.

Kewal Handa: The |isted conpany in whatever activities we
do is conpletely build to Pfizer Inc.

Kunt al Shah: Okay, so are we trying to just understand
that the Clinical Research Division of the Pfizer Inc. is
operating under Pfizer India.

Kewal Handa: It is operating under Pfizer Ltd.



Kunt al Shah: Okay, that does clarifies one nore thing.
Secondly, malaria vaccine, you have answered nmy question
think so earlier and third thing was |like this Hepashield
got discontinued whatever nmay be the reason, you see
simlar activities going ahead in co-pronotion and co-
mar keti ng, would not there be sone simlar issues coping up
t here again?

Kewal Handa: Okay, that is a good question. Actually you
see if the Hepashield was no really a proper fit, it was
not a vaccine they were never been vaccine A The business
nodel was quite different the way the business was
conducted and cans and so on and so forth. And then it
becanme a commodity, absolutely a commodity were there was
no signs behind it. And the prices just kept com ng down,
| believe the |atest is sonebody has quoted as | ow as Rs. 7-

8/ vi al . At that price the business does not becone
sustainable. So I hope when we are tying up with sonebody
or we are working with sonmebody, we will be in the business

which are __ (39:58) and which is know edge based and we

will do it as far as our strength is concerned and not work
on a different direction.

Kunt al Shah: Okay, that answer my questions.

Moderator: Thank you M. Shah for your question. W have
our next participant M. Mnish Jain from DSP Merrill
Lynch. Please go ahead, Sir.

Mani sh  Jai n: H Kewal, just 1 question related to
Phar maci a busi ness (yes) what is the plan on integration of
t hat goi ng forward?

Kewal Handa: The day one announcenent gl obally has not yet
been nmade. The European Uni on had now approved that the
Phar maci a nmerger and hopefully the announcenent would be
made in few days may be by the end of March or early Apri
and moving forward wll all depend upon the day one
announcenents.

Mani sh Jai n: So, no timeline set for the | ndian business
as yet.

Kewal Handa: OQur objective here would be to integrate
operationally within a period of 2-3 nonths and going by PD
experience we would not |like to delay the process and we

are also now better equipped to take these nergers and



pl anning is even pretty good. And we hopefully would be
able to do the operational nmerger within 3 nonths.

Mani sh Jain: Thank you

Moderator: Thank you M. Jain for your question. W have
our next participant M. Shreevidya from Sundaram Mit ua
Fund. Please go ahead, Madam

Shreevidya: Sir, just one question about the Protinex, we
are entering into an agreenment recently. | was just
wondering if there could be further such rationalization of
brands or is it like nore or |ess conpleted.

Kewal Handa: Now ,this is ongoing we are |ooking at
various options for our |ow support brands so as to cal
and we are |ooking at the business nodel, which will grow
and give us profit on so and so forth. So, this is right
now on a drawi ng board and hopefully something will cone
out of it.

Shreevi dya: Thank you, Sir.

Moderator: Thank you Madam for your question. W have our
next participant M. H R Gala from Quest Securities.
Pl ease go ahead, Sir.

Gl a: Yes, | had two questions, Kewal. One regarding
Pharmacia is already been asked by ny friend Manish Jain.
The second question pertains to a News report which canme
few days back in that world over |I nean not world over in
I ndia the prices of vitam n bul k drug has gone up.. To what
extend it has affected us?

Kewal Handa: See, the NPPA, if you see the pricing of
vitam ns when we are |ooking at vitamns we look at now
lets say vitamin C and vitam n B1l. Now, NPPA reduced the
prices of vitamin Cto a level of 480 or so. At that point
of time we really nmade a representation, and industry made
a representation that |ooks |ike price reduction is not
ri ght because vitamin C is not available for a sinple
reason because there were antidunping duty is in force al

over and at that point of time the price really involve
much hi gher. Even today the price list is around about Rs
700/ kg, but the NPPA declares price is 430. Simlarly
there is a sane case with Bl which they reduced it to 780
and today it is about 1000 plus. And we have been making



representation then hopefully something will come out of
it.

Gal a: Okay thanks.

Moderator: Thank you M. Gala for your question. W have
our  next partici pant \Y/ g Kunt al Shah from Hernes
securities. Please go ahead, Sir.

Kuntal Shah: Hi Kewal, once again you said Governnment has
filed SLP against DPCOw Il you try to el aborate on that.
What is it exactly the legal conplication holding it up?

Kewal Handa: Recently the Karnataka High Court on a public
litigation heard the matter and stop the Governnment from
announcing the new drug policy. The Governnment has
chall enged that in the Suprene Court because you cannot
take the power of announcing a policy fromthe Governnent
and the Governnment has al so chall enged the grounds on which
t he Karnataka Hi gh Court has objected. Minly it refers to
t he ground on account of the essential drug list on account
of ORG data and so on and so forth.

Kunt al Shah: Okay and would you by and |l arge remnin the
parameters of the inclusion and exclusion under DPCO to
remai n sane.

Kewal Handa: Well, | think there is no other way the
Governnment can do it also and they have been foll ow ng ORG
and they have been very consistent on that. And there is

an essential drug list with the Health M nistry which they
had used that health list in evaluating the product, which
can come under price control that cannot be depend on price
control and they have used the marked consunption criteria.
The only thing they have not reused the conpetition
criteria in ternms of nunber of periods, but they have used
50% criteria as such. | guess, by and large the policy
does neet a whole |lot of requirenments, that is a sound

policy.

Kuntal Shah: Can you try to coment on the top 10 brands
under the sane new DPCO if at all it gets inplenmented.

Kewal Handa: It is too early to coment on that.

Kuntal Shah: GCkay, the final question, what are your views
on TRI PS?



Kewal Handa: | think Ram will answer this question. I

think it is a better place to answer. Ram it is your
t ake.
Kuntal Shah: | amtalking of TRIPS and contracts of India,

i ke I ndia noving towards it by 2005.

Ram Yes, well so far sone of the m|estones |India had met
al though they had net it little late for eg the | ast Patent
bill which was passed in the mddle of 2002, was really
meant to have been done by year 2000 and the Patent rules
whi ch were subsequently framed has yet to be notified. It
is about 34 nonths ago that they got all the views of
peopl e. So we are seemngly progressing towards our
comm tnent to 2005 but at a very reluctant or a slow pace.
So, we are only hoping that by 2005 the Governnent woul d be
willing to fulfill all its conmtnment and not only that
nore so because atleast they realize that is good we
ultimately beneficial to the country itself.

Kunt al Shah: Ckay, thanks.

Moder ator: Thank you M. Shah for your question. W have

our next participant M. Rahul Sharma from Tata TD. P ease
go ahead, Sir.

Rahul Shar ma: Sir, last nmonth prices of Becosules and
prices of vitam ns were reduced on fornulation side. Could

you throw sone light on the inpact on our key vitan n
brands?

Kewal Handa: | think the inpact on the product prices are
at the range of about 10-12% as far as our brands are
concerned. And on anal yze basis the inpact could be in the
range of round about Rs.7-8 crore.

Rahul Sharma: Okay, thank you.

Moderator: Thank you M. Sharma for your question. Ladies
and gentl enmen for any further question you are requested to
press ‘*1'. Please press ‘*1" for any further questions.
We have our next participant M. Nirjhar Handa from Parag
Par ekh Fi nance. Please go ahead, Sir.

Ni rj har Handa: Good afternoon M. Handa, this is Nirjhar
here.



Kewal Handa: Yes, good afternoon.

Ni rj har Handa: Can you tell me on the date of bal ance
sheet what would be your debtors position.

Kewal Handa: On the date of the balance sheet ny debtors
position, (yes), not very good as such because the industry
was really passing through a tough tine, (okay),
particularly the animil health and the total debtors were
in the range of 123 crores.

Ni rj har Handa: 123, (yes), okay, and what is the rough
amount of cash and other liquid investnents on the bal ance
sheet sane day.

Kewal Handa: The cash was in the range of about 79 crores
(okay), on the date of the bal ance sheet of Novenber ‘02 as
of to date it is 47 crores, because on the date of the
bal ance sheet you had this noney comng fromthe Protinex
sale also. So, we have 79 crores and today we have about
47 crores and I will like you guys to really give ne sone
good brands, fromthis cash.

Ni rj har Handa: Okay and going forward what is your annual
__(48:35) likely to be.

Kewal Handa:  would be in the region of may be around
about $ 3-4 mllion.

Ni rj har Handa: Per annum (per annun), okay, thank you very
much Sir.

Moderator: Thank you M. Handa for your question. W have
our next partici pant \Y/ g Kunt al Shah from Hernes
securities. Please go ahead, Sir.

Kunt al Shah: H Kewal .
Kewal Handa: Hi Kuntal.
Kunt al Shah: Do we take it for granted that you have

accounted for future integration issues with Abbot val ue
did the current integration.



Kewal Handa: No, Abbot how can | do. This Pharmaci a |
cannot do integration. This is taken into account all
Par ke-Davi s integration i ssues now.

Kuntal Shah: No, but such assuming that full filled Abbot-
_integration needs to be done, would it not disturb to
your next ...

Kewal Handa: Yes, very good question, as | said there were
quite different ways of looking at it. In case of Parke-
Davis we had entire exercise done post-announcenent and
then we will merge the team together, they would not keep
the separate teans they will nerge the team together except
for the consuner health team which was kept separately. W
have already done that exercise that as far as noving
forward and case of Pharmacia is concerned and we would
like to merge with a | east disturbance as well as trade is
concer ned. As you know they have a specialty team which
really would remain as it is and we would not |ike to have
too much of the disturbance in the trade.

Kuntal Shah: Can you just comment on the fate it will have
with the existing conpany. In terms of the therapeutic
segnent in ternms of field, in ternms of plants.

Kewal Handa: They have a very good presence in Cardio they
have present in CNS, oncology and | think they have a
pretty good products also. Therefore, it wll really
br oaden our segnment presence that is great fit for us

Kunt al Shah: Ckay, thanks.

Moderator: Thank you M. Shah for your question. W have
our next participant M. Rahul Sharma from Tata TD. Pl ease
go ahead, Sir.

Rahul Sharma: So, what type of integration benefits wll
get accrue on the Parke-Davis nerger in the current year.

Kewal Handa: The current year going forward we should
accrue the benefits of the closure of Hyderabad Pl ants that
benefit will accrue because our goods have been shipped to

a third party basis. We should get benefits of | ower
mani ng because we have been al nbst about 500 people have
been given VRS so that | ower maning advantage and then we
are believed consolidation of the Head O fices, we would
get benefits of running out of consolidation of the Head



O fices. Distribution is a big one which will only post
|l egal nmerger and therefore we wll have to got a few
decades to capture.

Rahul Sharma: Sir, any nunber you we will be taking on the
saving that you will be doing in the integration.
Kewal Shah: Well, | think by large, we are |ooking at a

saving in the range of around about 10 crores totally, on
an annual i sed basi s.

Rahul Sharma: Okay, thank you.

Moderator: Thank you M. Sharma for your question. Ladies
and gentlenmen for any further question you are requested to
press ‘*1'. Please press ‘*1' for any further questions.
We have our next participant M. Mnish from Gandhi
Securities. Please go ahead, Sir.

Mani sh: Sir, we had about to nmerge this Parke-Davis and
probable increase in equity will be about 53 |akh shares.
Is it right (yes) okay. W have sold rather not sold we
have kept an license for this Protinex. We have given
license to this conpany from Denmark and we have taken our
upfront paynment of 35 crores and there is an arrangenent

for 3 years that we will manufacture and they wll sell
So I would like to know what is the revenue share
arrangenent. How nmuch profit we will be given in all.
Kewal Handa: It is actually, they have a right to sel

this product from day one in all territories but we have
agreed with themto phase out our sales for a period of 3
years tinme. But we will continue to also get revenue
t hrough manufacturing the product for themfor 3 years.

Mani sh:  So, we will bill them (yes) at cost plus whatever
(yes), so what is that margin? As an investor | have to go
by bottomine Sir.

Kewal Handa: Leave sonething for us al so
Mani sh:  You nay have a good relation with that conpany of
Denmark, so you may try to give them okay, say 10% we w ||

give you but as an investor we may not be happy.

Handa: So, actually as an investor you should | ook at the
one time paynment that you have received and you shoul d | ook



at the 3 years sales that we will get on a phased nmanner as
a bonus and as a manufacturing also a plus bonus really.
That is how as an investor would | ook |ike.

Mani sh: That is very nice of you Sir, but what is the
point in the sale w thout profit.

Handa: No, as | told you the sales are phased out, so we

wi |l be co-pronoting the product together over a period of
3 years.

Mani sh: So, the sale will belong to whom to us or to
t hem

Handa: So, in phased manner the sales will go to EAC

Mani sh: \Whatever is the sale of Protinex, will go to EAC.
Kewal Handa: Not necessarily. | said in a phased manner,
(okay), the phased manner over a period of 3 years. So
ri ght now, suppose | am at 100% at the end of the third
year ny sale will becone zero. But it does not becone zero

on the day one.

Mani sh Dur aki a: Okay, so around 30% knock of every year.

Kewal Handa: | __ (51:21) in the phased nanner of we have
given it

Mani sh Durakia: This is a new arrangenent. Sir, | am not
actually literate on this, can you educate nme how this

phased out is done
Kewal Handa: How?

Mani sh Durakia: In the sense that sale of which regionis
given to themin doing entire India ..

Kewal Handa: That is a part of the agreenent and they have
the right to decide which region sales they would IiKke,
(okay) and we have as a part of the agreenent deci ded, what
could be the percentages of the sales every year, which
will accrue to us and the percentage of sales every year
which will approve to them That is all built in as a part
of the agreenent.

Mani sh Dur akia: Okay, so that is quite formalized.



Kewal Handa: Yes, what was nothing as if we have left it
to each others future decisions... (yes), which are all
formalized and seal ed.

Mani sh Dur aki a: What was our sale of Protinex when we were
owning it?

Kewal Handa: It was just round about 24 crores.

Mani sh Dur akia: So, we have got good 35 over 5, 35 crore
is a good anount.

Kewal Handa: And sales for, sone sales for the three years
t hat has manufacturing profit.

Mani sh Durakia: It is a good deal.
Kewal Handa: Thank you.

Mani sh Durakia: One nore thing, we have received this 35
crores.

Kewal Handa: Yes, that is why ny cash have gone up to 79
crores.

Mani sh Dur aki a: Okay, now we have al so proposed to knock
of Hyderabad plant of Parke-Davis and Bonbay O fice of
Par ke- Davi s.

Kewal Handa: Bonbay office does not belong to Parke-Davis.
It is on | ease.

Mani sh Durakia: Okay sir, you will be just relinquishing
t hose (absolutely) and taking back those deposits (very
good, right), and this Hyderabad plant, how nuch you expect
to fetch Sir.

Kewal Handa: As good as, we are appointing a consultant to

|l ook at it and then see what best we can done. It is in
the part of the industrial belt and where do we at this
point of time, | cannot tell you what is the price we are

goi ng to get.

Mani sh  Dur aki a: Are we likely to sell it 1in next
financi al .



Kewal Handa: Hopefully.
Mani sh Durakia: That is a diplomatic answer.

Kewal Handa: You know how difficult is to sell plants and
particularly if it is a pharmaceutical plant. It is so
much of excess avail abl e everywhere.

Mani sh Durakia: That is correct. Today's tine real estate
has become a problem (yes) any formof real estate.

Kewal Handa: Absolutely, even if I want to sell this plant
as a real -estate, it should fetch sone val ue.

Mani sh Durakia : Okay, now we have, what we call as
Hi ndust an- Lever says as the power brand. Qur Corex is, |
think is one of the powerful brand you have. How nuch is
the sales for that Sir.

Kewal Handa: Corex, total sales would be in the range of

round about 90-100 crores, 103 crores, sonebody told ne
preci sel y.

Mani sh Dur aki a: 100 crores, about 15% of the nmerged entity
sales will be from Corex.

Kewal Handa: That nmean you are right.

Mani sh Dur aki a: Do you foresee |like the trend of rise in
Corex sale last year it was around 12% You foresee this
12-13% mai ntaining for 3-4 nore years.

Kewal Handa: W will be in the growing. Corex had a tough
time once about 10% Hopefully, we will be able to sustain
it.

Mani sh Dur aki a: That is great. VWhich is the next best
selling brand with us.

Kewal Handa: _ (58:51)

Mani sh Dur aki a: Okay, what is the price for that. Wuat is
the sales for that?

Kewal Handa: Sane round about 100 crores.

Mani sh Dur aki a: Okay, |ast year we have grown around 56%



Kewal Handa: | would be very happy if it goes to 56. W
know, it has grown about 8%

Mani sh Durakia: To which front you said.
Kewal Handa: 8%

Mani sh Dur aki a: And whi ch brand you sai d.
Kewal Handa:

Mani sh  Dur aki a: Ckay, so two brands we have a good
concentration, any other brand where we have concentration
i ke above 50 crores.

Kewal Handa: Above 50 crores, no we are very close to 50
crores in brands |ike Benadryl (okay) and Gelusil.

Mani sh Durakia: Okay, in a way we have focussed on 6, 7

brands as such. So, marketing expenses, may be you do not
foresee nore marketing expense going forward...

Kewal Handa: One of these brands |ike Benadryl, GCel usi
are nore or less require whole | ot of marketing expenses,
particularly advertisenent and all. So that the marketing
expense is much higher as conpared to ethical pronotion
br ands.

Mani sh Dur aki a: Any bigger brand in animl health.

Kewal Handa: Ani mal health, we had ofcourse Coxi stac as
one of big brand. Then we have ...

Mani sh Dur aki a: Dect omax.

Kewal Handa: W have then reasonably all brands are phased
out, and they are old brands.

Mani sh Dur aki a: What is the sales in animl health care
segnment ?

Kewal Handa : It should be round about 55 crores.
Mani sh Dur aki a: It is too small.

Kewal Handa: Around about 60 crores rather.



Mani sh Durakia: That is too small. Is it worth pursuing
t hat busi ness?

Kewal Handa: Therefore we are | ooking out for sone nore
critical market for as the animl health is concerned.

Mani sh Dur aki a: Okay, any brand of ...

Kewal Handa: By the way, even at this, | think we are at
nunmber 3 or nunber 4 as far as the ranking is concerned in
t he ani mal heal th busi ness.

Mani sh Dur aki a: | appreciate ranking, but the absolute
value-wise,it is not justified Pfizer’s presence in such
segnent .

Kewal Handa: Yes, but Pfizer is globally is present in
ani mal heal th. They had about, roughly around about 2
billion, now 1.5-2 billion.

Mani sh Durakia: But in US and Australia, things are ...

Kewal Handa: The veterinary products, the cani ne products
sell nore there.

Mani sh Dur aki a: In India, aninmals health is sonething
el se, because animal is worshiped here. Oher thing from
t hi s Parke-Davis brand, do you have any major brands com ng
to your portfolio?

Kewal Handa: There | nentioned to you know, Benadryl and
CGelusil these are drugs, while the Parke-Davis brand.

Mani sh Durakia: Okay, that is great. Well, nice talking
to you Sir.

Kewal Handa: Thank you very much.

Moder at or : Thank you M. Durakia for your question. We
have our next participant M. Rahul Sharma from Tata TD.
Pl ease go ahead, Sir.

Rahul Sharma: Sir, before you had given a gui dance of 20%
conpounded sale growh for Pfizer and __ (62:02) growth of
around 25% plus. Do you stand by these numnbers.



Kewal Handa: No, | did not give any conponent growh of

20% of Pfizer. We have now achieved that. I only gave
sonme growm h of, sone of the top 10 brands, and out of that
one or two brands had 20% growth, particularly, | was

referring to the brand Benadryl which had the 25% growt h.
Rahul Sharma: Overall, business should grow by how nuch.

Kewal Handa: I think, looking at the industry growth
today, which is really around about 8- 9% to ny m nd. I
think if we really are able to do 10 plus, we should be
doi ng pretty well.

Rahul Shar ma: And of any take on the bottomline, what
type of growth you are anticipating.

Kewal Handa: One effort is that the top Iine 10 plus, then
at the bottomline you should be | everagi ng around 20-25%

Rahul Sharma: Okay Sir, thank you.

Moder at or : Thank you M. Sharma for your question. We
have our next participant M. Kuntal Shah from Hernes
Securities. Please go ahead, Sir.

Kunt al Shabh: Kewal , Hai .
Kewal Handa: Hai .

Kunt al Shah: What happens if DPCO cones in. What happens
to your top-line and bottomline? Direct question.

Kewal Handa: Well, | think, | should not answer that

guestion, because | do not know what is contained in the
DPCO i st.

Kunt al Shah: But general |ike...

Kewal Handa: Al | can say is they are |ooking at deducing
the span of control fromas high as 35% today to as | ow as
25% and reducing the nunber of bulk drugs from 76 to 30 or
so. Lets hope, let us keep our finger crossed.

Kunt al Shah: Where do you want to Pfizer in the ranking
tabl es during your tenure tine.



Kewal Handa: During ny tenure? | amnot retiring not so

early now Well, | would say that it is very tough in the
mar ket today because of the nerging and acquisition the
ranki ng do keep on changi ng. G obally, Pfizer is nunber

one with Pharmacia and there is whole |ot of difference
bet ween nunber one and nunber two. The GSK i s nunber two
globally and Merk is nunber three now with pharmacia
merger. And we really are right nunber five as with the
__(64:30) data and we will be hoped to be in the first
three ranking and hopefully we should align ourselves with
gl obal ranking as nunber one.

Kunt al Shah: Kewal there is a disconnect in the ranking of
the market =~ (yes) especially fields of market coverages
(yes), how do you care to address that.

Kewal Handa: Well, | think could | ooking at past 2 or 3
years, the MNCs market __ has conme down as conpared to
the 1local conpanies. Mai nly because of MCs basely

busi ness and | ocal country whereas the |ocal conpani es have
busi nesses globally, and therefore it has nmade a difference
in the portfolio and in ternms of sales and growth. The
other thing in ternms of product |aunching where the |ocal
conpani es have the global product as their pipeline and
they can |l aunch anything fromas global as they can | aunch
any product of the available globally. But as we have
certain limtations in terms of IPR and in ternms of

Kunt al Shah: But you see for proposed 2005, any renote
possibility of India becom ng sourcing base for Pfizer in

Kewal Handa: W are very hopeful that as trends are today,
and pharnmaceutical industry is a know edge based i ndustry,
and as we have a good facilities, then we can position
oursel ves for global sourcing.

Kunt al Shah: Ckay, thanks.

Moder ator: Thank you M. Shah for your questions. W have
our next participant M. H R Gala from Quest Securities.
Pl ease go ahead, Sir.

H R Gal a: Kewal , in one of these previous questions you

said that you are aimng at our around 10% plus growth in
top-line and you said that you will be |everaging 20-25%



growh in bottomline. Did | hear correctly, (yes), okay
that is great.

Moderator: Does it answer your question Sir.
H R Gala: Yes, absolutely.

Moder at or : Thank you very much for it Sir. Ladi es and
gentlenmen for any further questions | request to press
B A Pl ease press ‘*1' for any further questions. For
any questions, |adies and gentlenmen, you are requested to
press ‘*1'. As there are no nore questions, | wll now
like to hand over the conference to M. Kewal Handa.
Pl ease go ahead, Sir.

Kewal Handa: Yes, if there are no nore questions really I
wll Iike to thank you very much for being with us and we
have made this as a quarterly information based to all our
friends there out in the market and we are passing through
a tough time as the industry is concerned, and as |
mentioned in my |ast conference call that barring the | ast
2 quarters, we should be on track as far as this quarter is
concerned and |ast one we did see a good inprovenent in

spirits and hopefully we will get it forward. And once
again thank you all of being with us and it is always a
pl easure talking to you all. Thank you very nuch

Moderator: Thank you M. Handa. Ladies and gentl enen that
does concl ude your conference for the day. W thank you
for your participation and using Tata |Indi com Conferencing
Servi ce. W now request you to please disconnect vyour
lines. Thank you.



